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Introduction to the 
Enterprise Europe Network (EEN)



• EEN is the largest business and innovation network in the world offering:

✓ 600 organizations (EEN partners) on support and development of business;

✓ 2.5 million EU SMEs;

✓ 10,000 technology and business profiles;

✓ 100+ B2B brokerage events

About the Enterprise Europe Network (EEN)

• The EEN Singapore Consortium comprises:

1. Enterprise Singapore (ESG)
2. Singapore Manufacturing Federation (SMF)
3. Intellectual Property Intermediary (IPI)



In-depth facilitation of 

Business Partnerships & Market Research

Overall Secretariat & facilitates 

Business Partnerships

Facilitates Tech Partnerships 
by connecting enterprises to innovation

EEN Singapore is a Consortium formed by Enterprise Singapore (ESG), 
Singapore Manufacturing Federation (SMF), and 

Intellectual Property Intermediary Singapore (IPI Singapore).

EEN Singapore site EEN Global site 
www.een-singapore.sg http://een.ec.europa.eu

http://www.een-singapore.sg/
http://een.ec.europa.eu/


Types of partnerships opportunities for Singapore SMEs

BUY:
• Distributing products/services from EU
• Purchase of EU products/solutions

SELL:
• Finding distributors from EU
• Selling of products/solutions to EU

Business Partnerships Opportunities
(SMF)

In-license:
• License existing EU technologies

Out-license:
• Licensing SG tech to EU partners

R&D cooperation:
• Research partnerships
• Co-development of new products

Tech Partnerships Opportunities
(IPI)



Trade Statistics between EU and Singapore

• Singapore is EU’s largest ASEAN trading partner.
• Singapore accounts for just under 1/3 of EU-ASEAN overall trade in goods & services.
• Over 10,000 EU companies are established in Singapore and uses it as a hub or gateway to 

the ASEAN / APAC region.
• Singapore is the third largest Asian investor in the EU (after Japan and Hong Kong).



How can you leverage on the EEN platform?



1. Register your company as an EEN member

Online Portal

Virtual business portal / marketplace to facilitate business



• Simply visit this webpage: 
• http://portal.een-singapore.sg/account/register

• Or scan the following QR code:

Register your company as an EEN member

This service is FREE OF CHARGE!

http://portal.een-singapore.sg/account/register


2.   Use the EEN
Partnering Opportunities Database (POD)

Business Profiles

Drafting business profiles to help Singapore SMEs find EU partners and vice versa 



Using the EEN Partnering Opportunities Database (POD)

An online database that enables the search and publishing of 
partnership opportunities

➢ Search for partnering opportunities 

(Business / Tech offers or requests)
http://www.een-singapore.sg/opportunities/european-union

➢ Publish company business/tech profiles

For business offers and requests → Contact SMF/ESG
For tech offer or requests postings → Contact IPI/ESG

http://www.een-singapore.sg/opportunities/european-union


Creating a profile and responding to opportunities

➢ To express interests 
for an EU profile:

• Log in to the EEN POD to submit an 
Expressions of Interests (EOI) on 
behalf of the SG company or

• Approach EEN Secretariat to submit 
the EOI

➢ To help a Singapore 
SME post a profile:

• Log in to the EEN POD to create the 
profile directly or contact:

→ SMF/ESG for business offers/requests

→ IPI/ESG for tech offers/requests

Offline profile 
upload templates: 

Sample EEN profile

https://een.ec.europa.eu/my


3.  Finding partners through EEN Brokerage Events

B2B Brokerage Events

Invitation to EEN supported events in Singapore and EU

1-1 business matching

Introduction to potential partners



Finding partners through EEN Brokerage Events

Past EEN-Registered events organised by EEN Singapore with EU EEN partners:

Italian Innovation 
Series cum 
brokerage event

B2B meetings 
& Networking 
session with 
Czech Mission 
Delegation 

B2B meetings 
& Networking 
session with 
Romanian Mission 
Delegation 

German 
Singapore Trade 
Forum

21st May 2019

Conversation with the 
British High Commissioner 
HE SCOTT WIGHTMAN
Brexit and United Kingdom Going 
Forward

13th May 2019



Finding partners through EEN Brokerage Events

Past EEN-Registered events organised by EEN Singapore with EU EEN partners:

B2B meetings 
& Networking session with 
Greek Mission Delegation 

29th May 2019

B2B meeting at
Interpol World 2019

2 - 4th July 2019

Discover, Connect & Collaborate at Asia’s 
leading technology-industry brokerage 
event! Healthcare Brokerage @ Medica 2019 18–20 Nov 2019



Finding partners through EEN Brokerage Events

EEN’s Events calendar: https://een.ec.europa.eu/content/events-0

Upcoming EEN-Registered events organised by EEN Singapore with EU EEN partners:

https://een.ec.europa.eu/content/events-0


Partnership Agreements Achieved!

Business/Tech 
Opportunities 

Database Search

Business/Tech 
Offers or 
Requests 
posting

Partnership 
Opportunities Platform 

(POD)

Creation of 
Expressions 
of Interests 
(EOIs)

B2B Brokerage 
Events 

in Singapore

B2B Brokerage Events

B2B Brokerage 
Events 

in Europe

1-1 Matching

Partnership 
Agreements

http://www.een-singapore.sg/opportunities/european-union
https://een.ec.europa.eu/content/events-0


Enterprise Europe Network (EEN) 

Singapore’s Achievements



EEN Singapore’s Achievements to date (2015 – 2019)

1742
EEN 

Members

64
Brokerage

Events 
Organised/

Co-organised



EEN Singapore’s Achievements to date (2015 – 2019)
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EEN Singapore’s Achievements to date (2015 – 2019)
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EEN Singapore’s Achievements to date (2015 – 2019)

4

13

8

12

1

6

4

6

0

2

4

6

8

10

12

14

16

18

20

2016 2017 2018 2019

Partnership Agreements Achieved (54)

Business Partnership Agreements Tech Partnership Agreements

In 2017, we were ranked 
the 4th most effective 
Business Cooperation 
Centre (BCC) within the 
EEN network in terms of 
delivery of Partnership 
Agreements.



Success Stories 
from leveraging EEN’s platforms



Success Stories in:

ICM/IOT



Tech and business partnership agreement for anti-drone tech offer by SG company

SG-based company:

• Cyber security startup that has developed a cutting-edge solution to take over control of intruder

drones.

EU SME (from Netherlands):

• Solutions provider in homeland security.

How the partnership came about:

• The anti-drone tech solution tech offer was published on the EEN POD.

• The POD profile generated several Expressions of Interests, one of which was from the

Netherlands SME represented by their EEN partner.

• They would be keen on a business and technical development partnership opportunities in

developing new products for its clients.

• Both companies were connected through facilitation by IPI and the Netherlands EEN partner.

Type of Partnership:

• Non-exclusive technology and business partnership agreement

• The technology will be integrated into the products offered by the Netherlands SME to its

customers in Europe and in the Middle East.

Source of partnership: EEN Partnering Opportunities Database (POD)



System integration commercial partnership between Singapore and Spanish SME

SG-based company:

• Provider of integrated solutions of communication, navigation and automation

systems for the marine and offshore oil & gas industries.

EU SME (from Spain):

• Provider of marine ship machinery and systems.

How the partnership came about:

• The business offer of the SG-based company was published on the EEN POD.

• The POD profile generated several Expressions of Interests, one of which was

from the Spanish SME represented by their EEN partner.

• The Spanish company was keen in implementing the SG-based company’s

integrated systems for their customers.

• Both companies were connected through facilitation by SMF and the Spanish

EEN partner.

Type of Partnership:

• Commercial Agency Agreement with Technical Support

• The integrated systems will be integrated into the systems offered by the

Spanish SME to its customers worldwide

Source of partnership: EEN Partnering Opportunities Database (POD)



Success Stories in:

MANUFACTURING / PE / MEDTECH



Article writeup: http://www.ipi-singapore.org/success-stories/3d-vision-enables-robotic-bin-picking

Tech Partnership on 3D Vision Robotic Bin Picking 

Source of partnership: EEN brokerage event – TechInnovation 2017

SG-based company:

• SodaVision is an industrial equipment and solutions provider

that specializes in machine vision and imaging technologies.

EU SME (from Slovakia):

• Photoneo is the developer of an award-winning patented

technology of advanced 3D vision cameras for smart vision

systems.

How the partnership came about:

• Both companies connected at TechInnovation 2017, an EEN-

brokerage event when Photoneo participated as an exhibitor.

Type of Partnership:

• Discussions led to an agreement for a co-innovation

partnership in 3D bin-picking technology.

http://www.ipi-singapore.org/success-stories/3d-vision-enables-robotic-bin-picking


Distribution partnership between Singapore and Polish SME

SG-based company:

• A producer of innovative reagents from the miRNA area.

EU SME (from Poland):

• Company that operates in the field of medicine and personalized oncology

technologies.

How the partnership came about:

• The business offer of the SG-based company was published on the EEN POD.

• The POD profile was picked up by the Polish EEN Partner and an Expressions of

Interest was generated on behalf of the Polish-based company.

• Both companies were connected through facilitation by SMF and the Polish EEN

partner.

Type of Partnership:

• Distributorship Agreement.

• Polish company will be the distributor for SG-based company’s products into the

Polish healthcare sector.

Source of partnership: EEN Partnering Opportunities Database (POD)



Success Stories in:

URBAN SOLUTIONS / CLEANTECH



Tech Partnership on novel compact water purification system

A copy of the press release can be found at: http://liquinex.com/#lightlab .

Source of partnership: EEN brokerage event – TechInnovation 2017

SG-based company:

• Liquinex is a design and engineering company specializing in environmental technologies

for the treatment and recycling of industrial wastewater.

EU SME (from Sweden):

• LightLab develops and licenses UV technologies for disinfection of water, air, and surfaces.

How the partnership came about:

• Lightlab participated as an exhibitor in TechInnovation 2017, an EEN brokerage event

where its tech offer remained active even after the event through the posting on the IPI

Online Marketplace by IPI, the organiser of TechInnovation.

• The tech offer caught the attention of Liquinex who was interested to incorporate LightLab’s

technology in its existing purification system.

Type of Partnership:

• Further to IPI’s introduction, both parties agreed to collaborate to develop a next generation

compact water purification system in a suitcase for humanitarian/disaster relief application.

http://liquinex.com/#lightlab


Success Stories in:

FOOD / AGRI



Tech Partnership on Smart labels to ensure food safety in cold chain logistics 

Source of partnership: EEN brokerage event – TechInnovation 2015

SG-based company:

• Voyager Venture is a startup that invests in innovative technologies for food &

beverage, healthcare, biotechnology sectors

EU SME (from Sweden):

• Tempix provides a low cost printable smart label capable of detecting exposures to

temperature variations beyond a programmed level.

How the partnership came about:

• Voyager Venture was interested in adopting technologies for food safety and cold

chain management.

• IPI introduced the company to Tempix which exhibited their technology in exhibited

TechInnovation 2015, an EEN brokerage event .

Type of Partnership:

• Both companies agreed to form a joint venture to introduce solution to Singapore

and Southeast Asia markets to better manage the handling, storage of

temperature-sensitive food items.



Distribution partnership between Singapore and Italian SME

Source of partnership: EEN Partnering Opportunities Database (POD)

SG-based company:

• Ares Konsultant Pte Ltd is a company that procures wine for restaurants and bars

EU SME (from Italy):

• Azienda Agricola Giovanni Rosso is a family-owned producer in the heart of the

Barolo commune of Serralunga d'Alba, that produces high quality red wines and

the grape, Nebbiolo, an Italian red wine grape variety predominantly associated

with its native Piedmont region.

How the partnership came about:

• The Singapore company met the respective EU SME during a wine procuring trip

to Europe for its F&B clients. EEN Singapore was informed of the impending

business deal and followed up with the Italian EEN regional counterpart for this

partnership agreement.

Type of Partnership:

• Distributorship Agreement.

• The Singapore company will be the distributor for the EU SME's red wine into the

Singapore F&B market.



Contact Persons:

Ms Katherine Heng, DID: 6826 3031, katherineheng@smfederation.org.sg

Mr Redford Lee, DID: 6826 3028, redford.lee@smfederation.org.sg

Stay engaged, updated with the latest innovation and opportunities

mailto:katherineheng@smfederation.org.sg
mailto:redford.lee@smfederation.org.sg

